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Order Form
[Date]
	[Your Company]
	
	SHIP TO:
	[Your Company]

	[Contact Name]
	
	
	[Contact Name]

	[Street Address]
	
	
	[Street Address]

	[City, ST Zip]
	
	
	[City, ST Zip]

	[Phone]
	
	
	[Phone]

	[Email]
	
	
	[Email]

	
	
	
	


	✓
	Qty
	Added Value Bonus Items
	Bonus Value
	Total Cost

	
	
	EBook
	Webinar
	Virtual Classroom
	Consulting
	
	

	
	25
	✓
	-
	-
	-
	$113
	$625

	
	50
	✓
	✓
	-
	-
	$707
	$1,250

	
	100
	✓
	✓
	$100 off each participant, up to 10
	-
	$2,019
	$2,500

	
	250
	✓
	✓
	$250 off each participant, up to 10
	45 minute virtual Skype session
	$5,269
	$6,250

	
	500
	✓
	✓
	5 free scholarships
	45 minute virtual Skype session
	$17,144
	$12,500

	
	1,000
	✓
	✓
	10 free scholarships
	45 minute virtual Skype session
	$35,269
	$25,000

	
	
	
	
	
	TOTAL DISCOUNT
	

	
	
	
	
	
	SUBTOTAL
	

	
	
	
	
	
	SHIPPING
	

	
	
	
	
	
	TOTAL
	


Payment Information – Credit Cards Only
	[Credit Card Type]
	[Credit Card Number]
	[Security Code]
	[Exp. Date}

	[Name on card]

	[Billing Address]


Thank you for your business

PO Box 1149

Amherst, NH 03031

sales@winningthecustomer.com
Bulk Order Added Value 

Bonus Items

· EBook –The Seven C’s of Communicating as a Relationship Architect is an          
EBook written by Winning the Customer Author and former CMO of the 
New England Patriots. The C’s within this eBook are not the typical “clear and 
concise” adjectives that most people know about effective communication. These Seven C’s are specifically laid out to help you build remarkable business relationships and include Character, Candor and Culpability. Once you read The Seven C’s of Communicating, you will prepare much differently for a conversation or interaction.
· Webinar – The Relationship Architecture webinar is a one-hour experience on covering the disciplines necessary the build relationships that will lead to revenue. The live interactive hour led by Lou Imbriano will cover the Winning the Customer philosophy on how to DELIVER to a relationship and how to follow the nine steps of the New Business Funnel in order to maximize revenues.

· Virtual Classroom – The Virtual Classroom at LouImbriano.com is a 10-week course where Lou teaches the principles of Winning the Customer and shows how his 25-year career in the sports business can help you no matter what industry you work in. Lou will discuss sports marketing techniques that apply any company and assist you in achieving your marketing goals. The course is based on the curriculum that Lou created for his marketing class at Boston College. You will find it both enjoyable and enlightening as look instructs in his very unique and down to earth style. The Virtual Class Room is the one class you will not want to cut.

· Consulting - The TrinityOne Consulting session will involve a 15 minute audit of you companies marketing efforts, a 15 minute needs analysis and 15 minutes of candid discussion with either Lou or a TrinityOne team member (depending on availability). This session is designed to assist you in forging ahead with a new marketing direction. TrinityOne will provide a fresh approach to your marketing efforts as every strategist has over 10 years of experience in marketing.
